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“The American International 
Charolais Association (AICA) was 
the first major beef cattle breed 

association in the United States to 
deliver a public-release selection 
index called Terminal Sire Index, 

better known as TSI.” 

n page 14 n

Cattle Producers Gather in 
Joplin for Annual Listening & 
Learning Session
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“We all know livestock production 
doesn’t have a pause button. The 
show ring and livestock shows are 
marketing venues that generate 
revenue for a beef operation.”

n page 2 n

CHAROLAIS

On the Edge Today

By Linda Eck

Predictability, consistency, uniformity, 
opportunity and versatility were buzz 
words at the American-International Cha-
rolais Association’s (AICA) recent Listen-
ing & Learning Industry Session held in 
late August 2020 in southwest Missouri.

Bringing progressive cattle breeders 
from across the country together, the in-
formative session covered everything from 
genetic evaluations and ultrasound advan-
tages; to bull selection, backgrounding and 
consumer demand for an afternoon filled 
with presentations by experts in their field. 
Following the formal presentations, those 
attending had the opportunity for one-on-
one discussions in a relaxed atmosphere 
that included a steak dinner prepared 
by the Southwest Missouri Cattlemen’s 
Association and entertainment by up-and-
coming country music entertainer Caitlyn 
Ochsner of Kersey, Colorado

Charolais Provide a Uniform  
Product, Added Yield and Quality 

“It’s all about what goes into our 
pocket,” Jackie Moore, owner of Jop-
lin Regional Stockyards and host of the 
event told those in attendance. “The cattle 
business is a struggle, and it’s all about 
making money.”

“When you’ve just got any kind of a 
cow, put a Charolais bull on them and you 
create uniformity right off the bat,” said 
Moore, who also backgrounds cattle and 
owns part of a feedyard. “I love any kind 
of a cow with a Charolais bull on them, 
and uniformity in color makes them real 
easy to sell.”

Jim Hacker, a cow-calf producer from 
Bolivar, Missouri, provided testament to 
the use of “any kind of a cow” discussing 
his use of Charolais bulls as a terminal sire 
on commercial crossbred cows. Hacker 
focuses on strong bull selection for his 
cow herd which is prominently comprised 
of cattle he has purchased that are “usually 
poorly managed wet bags”. Upon pur-
chase, new replacements are taken home 
to Bolivar where they are quarantined and 
then serviced by Charolais bulls.

“I try to buy something to improve 
them,” said Hacker, whose bull selection 
focuses on traits for yearling weight, 
calving ease, marbling and a required 
Terminal Sire Index (TSI) over 200. Cows 
are dewormed twice a year and bred for 
early spring calving beginning in Febru-

“Our feedlot buyers want uniformity; 
health and disease immunity; and gain 
performance, along with carcass yield 

and quality that will perform on  
the grid...”

n page 1 n

“With age and source verification  
becoming a standard in hitting top market 
prices, the AICA has stepped up to help 

both purebred and commercial breeders 
with marketing opportunities and tools 

designed to help maximize profits.”

n page 4 n

ary. Utilizing intensive grazing on fescue 
forage, Hacker says “management is key.” 
He culls hard, including all short breds. 
Cows that are in good shape and produc-
ing remain in the herd.

Also sold on the use of Charolais bulls, 
Max Martin of JX Ranch in Loving, Tex-
as, puts data to work for him when buying 
bulls. During his presentation, “Adding 
Beef Value with Bull Genetics in a Com-
mercial Operation,” Martin credited the 
use of EPDs, 20 years of data in his record 
keeping and feedyard results for building 
carcass value by improving both yield and 
quality.

“Our feedlot buyers want uniformity; 
health and disease immunity; and gain 
performance, along with carcass yield 
and quality that will perform on the grid,” 
noted Martin, whose ranch covers 13,000 
acres in north central Texas. When asked 
about the genetic makeup of his cow herd, 
he admitted, “I don’t have a clue. There’s 
more variation in females than I want.”

JX Ranch sells to U.S. Premium Beef 
and Martin is an avid believer in the value 
of EPDs.

“EPDs not only work, but they’re pretty 
darn accurate,” he said.

When it comes to bull selection, 
Martin focuses on four EPDs—yearling 
weight, ribeye area, marbling and carcass 
weight, while also paying attention to an 
animal’s TSI.

“I am very happy with the progress Cha-
rolais breeders are making in marbling and 
we are very happy with our Charolais-car-
cass data,” Martin said, adding that 35% 
of their premium comes from quality.

Uniformity again hit a high note with 
Ken Danzer, a stocker and feeder cattle 
buyer from Manhattan, Kansas, who 
joined the group by phone.

“Charolais calves are in demand,” he 
said emphasizing the need for quality 
and uniformity.  “You need calves that 
are going to weigh something, have been 
vaccinated twice and they have to have 
uniformity.”

(continued on page 8)
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By J. Neil Orth
AICA Executive Vice President

2020 Get On Outa Here!
Any year end is typically a period of 

reflection. If anyone doubts there will be 
little reflection on 2020, the word on the 
street is there’s a bargain on swamp land 
for sale in Arizona! Most will agree, we 
just want 2020 to end and we move on. 
Most certainly, we’ll move into 2021 nav-
igating new norms, but after the past 365 
days, we got this!

For more than a century, livestock pro-
ducers have made a proverbial pilgrimage 
to the National Western Stock Show, Fort 
Worth Stock Show and the Houston Live-
stock Show and Rodeo within the first few 
months of the new year. So far, the NWSS 
and FWSS have been cancelled for 2021. 
Houston Livestock Show has been reduced 
to a junior show and horse show only, 
thus eliminating all open show, trade show 
and other affiliated events. COVID-19 
protocols have not yet been announced but 
are sure to be stringent and restricted to 
exhibitors and their families. 

 The economic impact to Denver, Fort 
Worth and Houston is enormous and col-
lectively projected to be more than $450 
million and that amount doesn’t account 
for the money paid out in premiums to 
all participants. Canceling the two events 
and greatly restricting the third will mean 
nearly three million visitors will not be ex-
posed to the public face of the food supply 
and the families that are responsible. As 
difficult as those decisions have been, all 
have been based on the best science and 
protocols we have to manage the risks of 
COVID-19 infection.

We all know livestock production 
doesn’t have a pause button. The show 
ring and livestock shows are marketing 
venues that generate revenue for a beef 
operation. Obviously, those animals must 
be fed, groomed and worked toward a 

designated end point. The clock keeps 
ticking on an animal’s window of time 
to show and every sale offering is target-
ed toward specific ages that fit different 
environments. 

AICA’s 42nd National Sale was sched-
uled for NWSS and the 52nd National 
Show was scheduled for Fort Worth. Once 
the cancellations were announced, AICA 
staff, livestock marketers and many inter-
ested folks determined to continue with 
livestock shows and sales, joined forces 
to organize and find new hosts willing to 
carry on. One of the first to step up is the 
Cattlemen’s Congress, January 2-17, 2021, 
Oklahoma City Fairgrounds, Oklahoma 
City, Okla. Cattlemen’s Congress will host 
the 42nd National Charolais Sale and the 
Charolais Pen Show, Saturday, January 9, 
and the AJCA Heifer Show and the 52nd 
National Open Charolais Show on Sunday, 
January 10. 

We are grateful to the Cattlemen’s 
Congress staff and board of directors for 
their commitment to plan a national event 
while managing public safety during a 
pandemic. Regardless of the willingness 
of many to plan and organize, any national 

event relies on a city with a venue large 
enough to house thousands of head of 
livestock, parking, hotels, food service and 
a commitment from the city to support and 
promote the events. Oklahoma City has 
a long history and impeccable record of 
hosting world class livestock events.

We don’t know what’s in store for 
2021. It’s safe to say, we’re prepared. 
Early on in 2020, all of America learned 
the difference between essential and 
nonessential business. Agriculture and 
the wide net it casts across thousands of 
stakeholders and sectors, were designated 
as essential. That essential designation 
meant the livestock industry was chal-
lenged to figure out how to continue to 
do business, successfully, and stay well. 
Arguably, no one recognized what a for-
midable challenge agriculture in America 
was beginning to navigate. Livestock 
production may be the only bright spot in 
2020, but there simply isn’t enough space 
to adequately discuss the significance of 
the historic challenge that has been met 
and managed.

Beginning 2021 may not be business as 
usual. However, it will be fresh and met 
with the enthusiasm that our willingness to 
work with each other, recognize the value 
of differing thought and nontraditional 
ways of accomplishing the same goals, has 
brought us through an historic year.

Charolais breeders can plan for a suc-
cessful 2021 knowing there is significant 
demand for the breed across all production 
sectors. Beef industry fundamentals are 
strong and the forecasts for the upcoming 
year are bullish. On behalf of the AICA 
staff, we look forward to continuing to 
promote and market a breed of cattle mak-
ing a difference in the quality of product 
consumed by a beef loving consumer.
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Powerful •  Mature •  Easy Traveling •  Stout •  Polled

44601 Valley View Road
Polson, Montana 59860

Ranch located 50 miles north 
of Missoula, Montana

185185
TWO-YEAR-OLD

BULLSBULLS
53rd Annual Bull Sale

March 27, 2021
TO REQUEST A CATALOG:

T.E. “Buddy” Westphal
Call or Text 

cell: (406) 270-0222 
email: buddy@vvcrbulls.com

Visit our Website:
www.vvcrbulls.com

AUCTIONEER: 
Rick Machado

(805) 501-3210

FREE DELIVERY
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By Linda Eck  

Cattlemen taking aim at higher profits 
are quickly finding marketing assistance 
from the American International Charolais 
Association (AICA) and its progressive 
CharAdvantage program.

With age and source verification becom-
ing a standard in hitting top market prices, 
the AICA has stepped up to help both 
purebred and commercial breeders with 
marketing opportunities and tools designed 
to help maximize profits.  

Taking age and source a step farther, 
CharAdvantage also encourages producers 
to provide genetics as well as health and 
management protocols when enrolling 
cattle. This allows operators marketing 
feeder calves the opportunity to capitalize 
on their purchase of genetically superior 
seedstock by providing potential buyers 
with valuable information.

“It is still a pound-based system,” said 
Colt Keffer, AICA’s director of industry 
relations and sales. “Until that changes, 
there’s a demand for Charolais cattle.”

However, with Charolais breeders becom-
ing more focused on producing cattle that 
can create demand beyond pounds, the AICA 
sees value in rewarding them with options 
beyond the weekly livestock auction. 

Cattlemen Take Aim at High Profits with CharAdvantage

“I don’t ever want to take business away 
from the sale barn,” said Keffer. “CharAd-
vantage is designed to provide more options 
for producers.”

Simply put, Keffer noted these options 
are available to those producers willing to 
work for the added reward. The program 
utilizes AICA data including Terminal 
Sire Index (TSI), marbling indicators and 
genomically enhanced EPDs. Commer-
cial cattlemen using seedstock enrolled in 

AICA programs 
can reap the 
benefits of the 
association’s 
database of 
indexes  
and EPDs  
to maximize 
their income 
potential. 

“The biggest 
challenge is cost 
and labor,” said 
Keffer. “There’s 
more record 
keeping and 
producers have 
to be willing 
to follow the 

program requirements.” 
All feeder cattle enrolled in the program 

must be parented by a registered Charo-
lais bull or female. In order to assist their 
commercial customers, seedstock producers 
must insure transfer of updated registra-
tions. Parents of all cattle enrolled must be 
registered in the enrolling producer’s name.

With the use of documented Charolais cat-
tle in crossbreeding programs seeing a surge 
in popularity, CharAdvantage is poised to 

help both purebred and commercial breeders 
boost their profitability margins. 

“You have to be able to pencil it out and 
see if it works for you,” Keffer added, “but 
the difference is real.” 

Research conducted by Kansas State 
University and Superior Livestock shows 
Charolais-sired steers sold through Superior 
Livestock video sales generated the highest 
dollar amount per hundredweight at wean-
ing when compared to other major beef 
breeds. The research covered a seven-year 
period (2010-2016) of sales and included 
over three million head of feeder calves 
weighing about 580 pounds. This premi-
um, when combined with added pounds at 
weaning due to heterosis, quickly sets the 
stage for added profitability.

With 8,000 head enrolled since January 
1, 2020, CharAdvantage was on pace to 
market close to 10,000 head of calves by 
the end of 2020, doubling 2019’s enroll-
ment of nearly 5,000.

Challenging as it may seem for small 
producers, Keffer was quick to add that 
for the small purebred breeder it holds a 
lot of value by giving them options for 
working with their customers to help 
maximize profits. 

(continued on page 6)

38th Annual Production Sale
Friday, January 29, 2021 • 1:00 p.m. MSTFriday, January 29, 2021 • 1:00 p.m. MST

IN OUR HEATED SALE FACILITY AT THE RANCH
3 Miles west, 1 ½ miles north & ½ mile east of Bowman, ND

JAY and SUSAN SOREIDE 
(701)523-5355 or Cell (701) 523-1323

Joy, Zach, Kaylee, Casey and Johnny Kinsey
(701)523-4839 or Cell (701) 206-0610
8307 149th Ave. SW • Bowman, ND 58623

soreidecharolais@ndsupernet.com or joy_soreide@hotmail.com
Selling Selling 65 Yearling Bulls • 5 Replacement Heifers65 Yearling Bulls • 5 Replacement Heifers

Find us on Facebook

SCR Sir Magnum 0103 PLD Sire: OCR Magnum E129 P BD: 3-19-2020  
BW: 95  205: 799  Index: 114 CE: 0.5  BW: 4.4  WW: 55  YW: 95  MK: 10  TM: 38  TSI: 229

SCR Sir McKinley 035 PLD Sire: JAB McKinley 802 PLD BD: 3-6-2020
BW: 95  205: 787  Index: 112 CE: 7.1  BW: 1.4  WW: 47  YW: 77  MK: 9  TM: 32  TSI: 217

Charolais cross calves gain more weight, are more 
feed efficient and have more overall performance 
thanks to hybrid vigor – giving YOU the advantage.  

When Char/cross calves walk in the sale ring, buyers 
can see the distinctive look of superior Charolais 
genetics right away and will pay more for it.  Those 
calves will go into the feed lot, have more gainability 
and better carcass values.  Creating more pounds and 
dollars for you!

We believe our bulls should provide calving ease, eye 
appeal, great disposition and consistent quality and 
confirmation you have come to expect..

Cattlemen, do you want market Cattlemen, do you want market 
topping calves at sale time?topping calves at sale time?

Then you need a Soreide Charolais Bull!
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Eric, Angie, Haley & Brayden DennisEric, Angie, Haley & Brayden Dennis
170 Rock Bluff Road|Saint Jo, TX 76265170 Rock Bluff Road|Saint Jo, TX 76265
940- 841-2792|edennis591940- 841-2792|edennis591@@yahoo.comyahoo.com

DENNIS CHAROLAIS FARMDENNIS CHAROLAIS FARM

F o r  s a l e  c a t a l o g F o r  s a l e  c a t a l o g 
&  m o r e  i n f o r m a t i o n , &  m o r e  i n f o r m a t i o n , 

c o n t a c t :c o n t a c t :

Videos of bulls will be posted on www.liveauctions.tvVideos of bulls will be posted on www.liveauctions.tv

S e l l i n gS e l l i n g   7 07 0  
B r e e d i n g  A g eB r e e d i n g  A g e

r e g i s t e r e dr e g i s t e r e d
 C h a r o l a i s  B u l l s C h a r o l a i s  B u l l s

1 5 - 2 4  m o n t h s  o f  a g e1 5 - 2 4  m o n t h s  o f  a g e
M939596 |0299| Sired by FargoM939596 |0299| Sired by Fargo

M945370|934|Sired by High cot tonM945370|934|Sired by High cot tonM936059|G012|Sired by Saint christopherM936059|G012|Sired by Saint christopher

M939611 |0618| Sired by SwaggerM939611 |0618| Sired by SwaggerM945372|932|Sired by High Cot tonM945372|932|Sired by High Cot ton

M936001|G17|Sired by Bells & WhistlesM936001|G17|Sired by Bells & Whistles

BBEEFEEFGGENEENE
BULL SALEBULL SALE

Dennis Charolais Farms & GuestsDennis Charolais Farms & Guests

1PM|Saturday, January 30, 20211PM|Saturday, January 30, 2021
Sulphur Springs Livestock Commission   Sulphur Springs Livestock Commission   

Sulphur Springs, TexasSulphur Springs, Texas

BULLSBULLS
 Raised in large grass traps  Raised in large grass traps 

 Fed high roughage ration  Fed high roughage ration 
 No bulk feeders No bulk feedersSkeans Cat tle Co | David Skeans | 940-736-7500Skeans Cat tle Co | David Skeans | 940-736-7500

Clear water cat tle | Jimmy ray parish |662-813-3755Clear water cat tle | Jimmy ray parish |662-813-3755
hayden farm | james hayden |502-507-4984hayden farm | james hayden |502-507-4984
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CharAdvantage
(continued from page 4)

“I encour-
age breeders 
to offer to 
split the cost 
with their 
customers. It 
helps create 
a niche when 
competing 
with big 
producers.” 

All of the 
programs 

provided require EID tags and/or visual 
tags along with verification through tele-
phone interviews or onsite audits. CharAd-
vantage has partnered with IMI Global, the 
animal agriculture division of Where Food 
Comes From, to complete in-person audits 
and telephone interviews as required.

In addition to the age, farm or ranch lo-
cation and genetic verification, feeder calf 
producers are provided a certificate for the 
cattle enrolled that includes: 

• Origin of the sires and dams that 
produced the cattle 

• An average Terminal Sire Index (TSI) 
score of AICA sires and dams

• Performance and carcass quality traits

may only move through VNB-approved 
facilities.

BeefCARE
This sustainability standard certifies that 

participating producers are implementing 
best practices in animal husbandry, envi-
ronmental stewardship and productive en-
gagement with their local community and 
its citizens. BeefCARE certification creates 
value by transmitting the invaluable role 
farmers and ranchers play by implementing 
best practices in each of these areas. An ini-
tial telephone interview will be conducted 
by a team member from IMI Global.

Additional information may be obtained 
at CharolaisUSA.com or by contacting 
Keffer at (765) 376-8784 or ckeffer@
charolaisusa.com.

• Genomically enhanced EPD indicator 
• Marketing venue of feeder cattle
• Beef Quality Assurance (BQA) certi-

fication, if completed, of originating 
farm or ranch

• Additional health and management 
protocols

As part of the service, CharAdvantage 
also emails a list of cattle available to 
order buyers and other entities seeking 
quality weaned calves. 

“We are diligent about getting informa-
tion out to as many people as possible,” 
said Keffer.

Additional CharAdvantage Options
Designing the program to benefit both 

seedstock and commercial producers, 
CharAdvantage offers a variety of options 
allowing producers to sell in niche markets 
by enrolling their calves in specialty 
programs including non-hormone treat-
ed cattle (NHTC), verified natural beef 
(VNB) and BeefCARE.

Non-Hormone Treated Cattle
These cattle are eligible for buyers and 

brands exporting beef products to the 
European Union. Never in their lifetime 
can these calves have received a growth 
implant of any kind and they must be 
identified with a CharAdvantage EID tag 
before leaving the farm or ranch of origin. 

IMI will 
provide a 
quality man-
ual which 
must be kept 
up to date; 
training is 
required for 
family mem-
bers and/or 
employees 
regarding 
NHTC re-
quirements and procedures, and an annual 
onsite audit is required. Calves can only be 
moved through NHTC approved locations 
and/or sale facilities. 

Verified Natural Beef
VNB calves are sought by buyers and 

brands seeking specialty markets requir-
ing natural beef and/or exporting beef 
products to the European Union. These 
calves cannot receive growth promotants, 
antibiotics or animal by-products of any 
kind and also must be identified with the 
CharAdvantage EID tag before leaving 
their farm or ranch of origin. A quality 
manual is required and family members 
and/or employees must be trained on 
VNB requirements and procedures. An 
annual onsite audit is required and calves 

2017-2019 Premium Averages
on IMI  Approved Program Cattle

2017-2019 averages submitted by  
Superior Livestock Auction & Western Video Market

 Heifers Steers
Source & Age . . . . . . . . . $2.21/cwt . . . . . . . . $2.39/cwt
NHTC . . . . . . . . . . . . . . . . $6.03/cwt . . . . . . . . $5.51/cwt
VNB . . . . . . . . . . . . . . . . . $8.00/cwt . . . . . . . . $7.69/cwt

44399 207th St.  •  Lake Preston, SD 57249

Jeff & Linda Stewart • Katherine Haler • Matt & Jackie Clark
Jeff’s Cell  605-860-1187 • Katherine’s Cell 507-215-1470 • Matt’s Cell 605-690-1676
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number” for buyers. “The program has 
seen great success this year with a little 
under 9,000 head enrolled.”

Cowboy Math,  
Heritability and Genetics

“Genetic evaluation and selection tools 
offer cattle breeders the opportunity to 
make better cattle,” said Bill Bowman, of 
Method Genetics, LLC headquartered in 
St. Joseph, Missouri, as he urged pro-
ducers to do the “cowboy math” when it 
comes to making valuable decisions.

He said it is important to understand 
heritability and to know what is a result of 
genetics and what is due to environment, 
when making breeding decisions. He cited 
the following heritability estimates:

• Reproduction (low) <.20
• Growth (moderate) .20 to .40
• Carcass (high) >.40
Noting good technology of the single 

step program used to build the AICA’s 
genomic pedigree and genomic enhanced 
EPDs, he also stressed the importance of 
performance data in building accuracy.

“Performance measures matter in 
single step,” he said. “Birth, weaning and 
yearling weights and measures as well as 
ultrasound data are all important.”

Reiterating the importance of ultrasound 
data, Mark Henry, owner of Centralized 
Ultrasound Processing (CUP) Lab in 
Ames, Iowa, was on hand and supported 
Bowman’s push for collecting perfor-
mance data, most specifically through the 
use of ultrasound to track carcass traits.

“Charolais has the opportunity for 
improvement in the area of marbling,” said 
Henry, noting that more variation equals 
more heritability. “Using ultrasound, we 
can determine carcass traits.”

(continued on page 10)

Bill Bowman, Method Genetics

Listening & Learning
(continued from page 1)

Danzer, who has purchased calves from 
the Hacker program in Bolivar, said Cha-
rolais cattle have a lot to offer, including 
calving ease, docility, increased weaning 
weights, better yield grades and when 
crossbreeding, the hybrid vigor provides 
added weight.

“Producers who do the work at home, 
they’re the ones making the money,” he 
concluded.

Finding the Right Market
Danzer’s thoughts on “doing the work 

at home” easily tied into information 
provided by Colt Keffer with CharAd-
vantage, an age and source verification 
program “with added benefits” provided 
through a partnership between the AICA 
and IMI Global.

“It’s a program you get out of what you 
put into it,” said Keffer, “A program to 
document and add value to Charolais-in-
fluenced feeder cattle and promote them to 
the appropriate market.”

Serving as the AICA’s director of in-
dustry relations and sales, Keffer noted 
there’s a little more cost and paperwork 
involved for smaller seedstock breeders 
wishing to assist their bull customers 
in attaining added value. However, the 
program can also be used as an asset in 
promoting the value of high-end Charo-
lais bulls.

CharAdvantage gathers information 
about the calves and disperses information 
into a market atmosphere of buyers seek-
ing that type of product.

“We wanted to make sure we put the 
right information in front of the right peo-
ple,” said Keffer who added the associa-
tion’s TSI has become “a really pertinent 

Colt Keffer, AICA

To request a catalog or to come preview the bulls call:

RCCC Ranch: 308-749-2553 or Riley: 308-880-0828

This sale will be broadcasted live on

visit DVAuction.com and Register prior to the sale

Home-raised on Sandhills grass    •   Outstanding Genetics    •    Raised to Perform  

Selling 40 head of 2 year old Purebred Charolais Bulls!

Complimentary lunch at 11:00am at the ranch sale facitlity

Two papered quality ranch geldings will be auctioned oo at the end of the sale

�rd ANNUAL

SATURDAY, MARCH   ,         :  PM • ANSELMO, NE
At the Ranch for the first time since 2000!

Rifle Creek Cattle CompanyFor pictures and ranch updates, visit our Facebook page
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Blake Honeyman
701-206-0272

Ryan and Rhonda Honeyman
701-928-0788 • 701-853-2870 (home)

1006 11th St. NW • Reeder, ND 58649
honeymancharolais@hotmail.com

Thank you to all our past customers and new customers. 
Wishing everyone a blessed and prosperous 2021. 

Stay healthy!

Reeder, ND

32nd Annual Bull Sale

FRIDAY, FEBRUARY 12, 2021
1 p.m. (MST) • Bowman Auction Market 

Bowman, ND

SELLING 70 PUREBRED YEARLING CHAROLAIS BULLS
ALSO SELLING 5 YEARLING HEIFERS FROM THE HEART OF THE HERD

Ultrasound Carcass Tested • Bulls Fed Free Until April 1 
Free Delivery Within 250 Miles • Satisfaction Guaranteed

LT Rushmore 7480 Pld: 
Sires outstanding calving ease along with super 
dispositions. His bulls are thick topped, deep sided, 
smooth muscled cattle with big scrotals. Ranks in the 
top 3% for CE, top 2% for BW, and top 1% for Milk 
EPDs. Bulls in the sale averaged 101 for weaning 
index, with a big selection.

RC Elks 777 Pld:
Sires calves that have exceptional length, with good 
depth and great dispositions. Calves come easy and 
grow fast on mothers' milk and grass, but even better 
on feed. A go to sire if you're looking for extra growth 
without sacrificing calving ease. Ranks in the top 2% 
for WW and the top 1% for YW and TSI EPDs. Bulls in 
the sale averaged 104.6 for weaning index.

HC Legacy 7039 Pld:
Sires calves that are smooth muscled, full bodied with 
great eye appeal and good dispositions. They calve 
easy and grow fast. He has some of the best bulls in 
the offering. Ranks in the top15% for both WW and 
YW EPDs along with a 25% TSI ranking. Bulls in the 
sale averaged 105.7 for weaning index.

OW Maximizer S013-4253 Pld:
A proven herd sire that has been very consistent and 
well-balanced. He adds calving ease, growth traits, 
superior marbling and he also adds a little more 
frame. His females are becoming top cows as well. 
Ranks in the top 25% for WW, top 20% YW and MTL, 
and top 25% TSI. Bulls in the sale averaged 100.8 for 
weaning index.

SCR Legendary 787 Pld: 
A sire that is proving to be a very well-rounded 
herd sire, from super calving ease to growth and 
performance. He sired some of the biggest calves 
coming in at weaning time this fall and they will be 
some of the biggest on sale day. Ranks in the top 
15% for CE, top 8% BW, top 30% WW, top 7% YW 
and top 4% TSI. Bulls in the sale averaged 105 for 
weaning index.
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Bowman also cited the breed’s progress 
in genetic trends.

“While keeping birthweight level, 
growth traits have made tremendous 
improvement,” he said, urging breeders 
to understand the basics to create perfor-
mance strategies. “If you sell by weight, 
look at growth and weight EPDs; if you 
sell by grid, look at carcass EPDs.”

New prediction tools established by 
AICA and released this year include EPDs 
for udder quality.

“Nearly 84,000 scores are used in the 
genetic evaluation of udder suspension 
and teat size,” Bowman said, noting both 
traits are moderately heritable and highly 
correlated. He also said the association is 
looking to add a docility EPD, as breed-
ers continue to provide chute scores on 
weaned calves.

 The End Product—Consumers, 
Quality and Quality Grade

Quality, loyalty and consistency play 
important roles when understanding 
who your consumer is, according to 
Gretchen Mafi, animal and food scienc-
es professor at Oklahoma State Univer-
sity. Appropriately, Mafi concluded the 
formal setting of the afternoon session 
by prompting those attending to factor 
in the end product when making  
selection decisions.

Listening & Learning
(continued from page 8)

CUP Lab recently introduced new 
equipment to spread readings and better 
identify valuable traits.

“With a greater spread on readings, 
hopefully that improves EPDs,”  
said Henry.

“Charolais cattle have developed 
versatility,” Bowman said, crediting the 
AICA as the first beef breed association to 
develop a TSI to rank animals on profit po-
tential. The TSI combines EPDs for BW, 
WW, YW, REA, CW, MARB and FAT 
into one single value which can be used in 
making selection decisions.

“There’s a big difference in quality 
and quality grade,” said Mafi noting that 
the goal of quality grade is “palatabil-
ity or eating satisfaction—tenderness, 
juiciness and flavor. Intramuscular fat 
depends on diet and genetics.” Quality 
grades are determined by intramuscular 
fat and maturity.

“We’re at 80% Choice,” Mafi told pro-
ducers, “It’s really a balance of ribeye 
size and weight.”

Noting the value of Charolais for 
added carcass weight, she chided in with 
Moore’s earlier remarks. “Money drives 
everything. We’re still paid on price per 
pound. The overhead costs are the same 

Caitlyn Oschner, entertainment

Jackie Moore, Joplin Regional Stockyards

for slaughter of a 600- vs. 1,000-pound 
carcass. A little more goes a long way.”

“They’ll yield 60 to 65 percent on 
a 900-pound carcass, with 75 to 80 
percent grading Choice” Moore said of 
his calves produced by Charolais bulls. 
“That earns $60 extra in yield.”

“Consistency is key,” said Mafi, point-
ing out that many of today’s consumers 
are consciously seeking locally sourced 
beef produced through the use of sus-
tainable practices.

She encouraged producers to take 
advantage of the breed’s growth and ef-
ficiency and to understand their product.

Mark Henry, The CUP Lab, LLC

Matthew Brent
22 County 657 Avenue, 
Alton, KS 67623
(785) 984-2392
mpbrent@ruraltel.net
www.BrentCharolais.com

BRENTS EVOLUTION 063P
M944377- Sire: EC Evolution 691 PLD. Top 4% 
WW, Top 3% YW, Top 4%MARB, Top 2%TSI

BRENTS COOL DUDE 012
M944388- Sire: BCC5 Bullard Cool Runnings. 
Top 15% CE, Top 8% BW

Online  Auction
MARCH 15, 2021

Ccharauctions.com

All Bulls Sell Fully Guaranteed 
Complete performance data
Ultrasound data available 

Semen tested with a first season guarantee 
Flexible delivery options

OTHER SIRES REPRESENTED—

2020 HIGH SELLING 
BULL TO C-B RANCH, 
NORTH DAKOTA 

RBM Lock N Load F90, 
Top 10% for 8 Traits 
Brents Night Watch 809P, 
Calving Ease and High Marbling 
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Fri., February 19, 2021
Hub City Livestock • Aberdeen, SD

RBM Fargo Y111

EM809088

CE: 8.2 | BW 1.5 | WW 55 | YW 108 | Milk 13 | TSI 243
CE: 1.1 | BW 0.1 | WW 41 | YW 80 | Milk 8 | TSI 222

CE: 3.7 | BW 0.1 | WW 37 | YW 71 | Milk 21 | TSI 220

CE: 5.3 | BW 1.5 | WW 30 | YW 63 | Milk 8 | TSI 209

CE: 13.0 | BW -3.3 | WW 19 | YW 39 | Milk 20 | TSI 192

All Bulls:
• Performance Tested
• Carcass Ultrasound Data 
 Available Sale Day

• Free Delivery Up To 250 Miles
• Satisfaction Guaranteed
• Bulls Fed Free Until April 1, 2021

Our Genetics are Working 
In Herds Across the U.S ...
The Dakotas, Iowa, Montana, 

Nebraska & Utah

Put them to work in your herd!

Offering 60 Charolais Bulls
Many sons of Fargo and Patriot in the offering along with progeny of LT Ransom 
8644, a high seller at the Lindskov-Thiel Ranch. All high-end performance cattle 

with excellent carcass traits and built-in calving ease you can count on.

Ask about our customer feeder calf marketing & retained 
ownership programs to get the most from your genetic investment.

LT TIOGA 4090

M852840

LT  Patriot 4004

LT Ransom 8644

M852822

M914463

M924864

HTA UNDEFEATED 8115F



page 12    Winter 2021

annual production sale
Saturday • March 20th, 2021

Sale 1:00 PM • Lunch 12:00 Noon
At the Ranch • 1716 280 Rd • Formoso, KS

T&S Strnad Charolais
Terrill & Sarah Strnad and Family

Formoso, KS
785-243-8600

tsstrnad@nckcn.com
www.tsstrnadcharolais.com

Myron Runft Charolais
Myron & Cheryl Runft

Belleville, KS
785-527-1269

runftmc@nckcn.com
www.runftcharolais.com

Russ and Darla Lewis
Leoti, KS

620-874-0768
russlewis33@gmail.com

Glenn Sellhorst Charolais
Fremont, NE

402-380-4465
glennsellhorst@aol.com

Strnad Land and Cattle
Wellington, KS
620-845-1111 

www.strnadlandcattle.com
strnad@kanokla.net

View Sale Book, Photos and Videos online after March 1st at
www.TSSTRNADCHAROLAIS.com

Selling 80 Range Ready Selling 80 Range Ready YYealing Charolais Bullsearling Charolais Bulls
10 Fall Born Purebred Charolais Bulls10 Fall Born Purebred Charolais Bulls

10 Red First Calf Heifers with Charolais Cross Calves at Side10 Red First Calf Heifers with Charolais Cross Calves at Side

Sons of
WC Ledger 5627 Sell!

The  
Great Northern  
Bull & Female Sale

2nd Annual Sale

Friday, march 26, 2021 
at 1 pm

Northern Genetics Facility • Clear Lake, MN

• 35 Charolais Bulls
• 20 Simmental/simangus Bulls

• 20 select Female lots

Scott, Julie, Beth & Katie Moller
Dustin & Maggie Fischer

Princeton, Minnesota • Clear Lake, Minnesota
Scott: 612-272-2913 • Dustin: 612-716-7401

heritagelivestock1@gmail.com
Find us on Facebook!

Heritage
Cattle 
Company

ORTHERN
ENETICS

RUBYS Turnpike 771E
Top 1% YW • 2% WW • 15% TI

Guest Consignors 
North Grove Charolais • Double-H Charolais • Pearson Cattle

Auctioneer
Justin B. Stout

LT Patriot 4004 Pld
Top 6% CW • 15% YW • 20% WW, TSI

LT Authority 7229 Pld
Top 7% CE • 8% MCE • 10% BW

DC/CRJ Tank E108 P
Top 1% YW, CW, TSI

RBM Fargo Y111 
Top  1% YW, CW • 3% WW, TM, TSI • 5% REA

— Sire Groups include —
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What EPDs are Included in TSI?
With TSI being a terminal index, the 

list of traits will not include maternally 
influenced traits since it is assumed that 
all calves be marketed. The EPDs include 
birth weight, growth traits and carcass 
predictions. Below is an overview of EPDs 
included in TSI: 

AICA’s Terminal Sire Index, Explained Simply
By Sally L. Northcutt, Ph.D.

The beef cattle industry is always seek-
ing out simple, no hassle ways to make 
genetic improvement. This is not always 
the case for the cattle producer when se-
lecting bulls, particularly with the long list 
of available expected progeny differences 
(EPDs). Other animal industries, such as 
dairy, swine, and poultry have capitalized 
on the use of selection index values in 
their programs. 

Selection indexes are a result of apply-
ing economic values to genetic predictions 
and are designed for specific breeding 
objectives. In short, selection indexes are 
difficult to develop but easy to use and are 
typically expressed in dollar units. The 
American International Charolais Associa-
tion (AICA) was the first major beef cattle 
breed association in the United States to 
deliver a public-release selection index 
called Terminal Sire Index, better known 
as TSI.

How is TSI Used?
It is important to remember the way to 

use TSI. The TSI is a genetic selection 
tool reported in dollars to rank sires on 
differences in terminal calves produced for 
profit potential. By terminal, the assump-

tion is that all calves are marketed, and 
replacement females are not retained.  In 
the example below, we would expect Sire 
A’s calves to average $20 more net return 
than Sire B’s progeny.

 Sire A: TSI $200
 Sire B: TSI $180
 Difference: $20 per head

Once the EPD and registered animal 
requirements are met, any animal can 
have a TSI value displayed. Granted, the 
name is a ‘sire index’ but young male 
and female animals will also have a TSI 
value displayed. The benefit of a selection 
index is to simplify the list of EPDs into 
a number to be used in selecting for a 
specific production scenario, in this case a 
terminal marketing scheme where calves 
are sold on carcass value. Replacement 
females are either purchased or raised as a 
separate enterprise. 

The TSI is not appropriate as a sole 
selection tool for replacement females. 
It does not include maternal traits. Also, 
while birth weight EPD is part of the TSI 
equation, calving ease EPDs are not used 
and the TSI should not be the focused 
selection criterion for first-calf heifers.

TSI component traits for a quality grade 
adjustment.

The beauty of selection indexes is that 
genetic relationships among traits are 
accounted for in the index formulas, so 
that economic weighting factors are appro-
priately assigned to each EPD. Once the 
weighting factors are applied to each trait 

EPD, then the TSI result is a 
sum of the various contributing 
factors.

TSI results are highly cor-
related with yearling weight 
EPD. Care should be taken 
in the selection for TSI, as its 
impact on calving ease and cow 
size is not documented.

Where Do I Find  
TSI Values?

The TSI values are found in 
the searchable routines in the 
AICA website.  The TSI result 
with percentile ranking typical-

ly follows the listing of AICA trait EPDs.

Why Does My Animal  
Not Have a TSI?

The EPDs for BW, WW, YW, REA, 
CW, MARB and FAT must be present 

The inclusion of weaning weight EPD 
and yearling weight EPD allows for the 
feedlot gain potential. Carcass weight, 
ribeye area and external fat thickness are 
utilized to address genetic merit for yield 
grade. Marbling EPD is also part of the 

EPDS
• Birth Weight

• Weaning & Yearling Weights

• Hot Carcass Weight

• Ribeye Area

• Fat

• Marbling

YIELD GRADE

QUALITY GRADE

GAIN

Friday, April 9, 2021
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for the TSI to be derived for AICA registered animals. For example, if no carcass trait 
EPDs are present, then the TSI will not be computed. With today’s DNA technolo-
gy, young animals can have a TSI because their genomic test is contributing to their 
genetic predictions.

Where Can I Find More Details on TSI Economic Weightings?
The details behind the TSI calculations are best summarized in Figures 1,2 and 3. 

These figures illustrate the default values for production traits, live pricing and  
carcass pricing.

To search AICA Charolais EPDs and TSI, visit http://search.charolaisusa.com/default.aspx.

FIGURE 2. TSI Live Pricing—Default Values
Live Pricing

Cull Cows, $/cwt 85.75

Weight Range Weaning Backgrounding
(lbs.) (Price $/lb.) (Price $/lb.)

Less than 350 2.49
351-400 2.40
401-450 2.27 2.27
451-500 2.15 2.15
501-500 2.06 2.06
551-600 1.96 1.96
601-650 1.88 1.88
651-700  1.80
701-750  1.74
751-800  1.68
801-850  1.65

FIGURE 1. Production Traits in TSI—Default Values

Animal Traits ................................................................. Default Values
Cow Size, lbs. ................................................................ 1200
Weaning Weight ........................................................... 550
Backgrounding Phase ADG ........................................ 2.05
Length of background phase, days .......................... 104
Growing Phase ADG ................................................... 3.86
Length of growing phase, days.................................. 69
Finishing Phase ADG .................................................... 2.75
Length of finishing phase, days .................................. 47
Marbling Score ............................................................. 5.5
USDA Yield Grade ........................................................ 2.5

FIGURE 3. TSI Carcass Pricing—Default Values

Carcass Pricing
Base Price, $/cwt 215.80

  Weight Discount, $/cwt
Light Carcass 550 -24.75
Heavy Carcass 950 -17.85

  
Premium/Discount, $/cwt 

 Quality Grade Yield Grade
 Prime . . . . . . . . . . . . 19.70 YG 1  . . . . . . . . .4.40
 High Choice . . . . . . . 3.85 YG 2  . . . . . . . . .2.15
 Choice  . . . . . . . . . . . 0.00 YG 3  . . . . . . . . .0.00
 Select  . . . . . . . . . . . . -9.50 YG 4  . . . . . . . . -9.10
 Standard . . . . . . . . . -22.90 YG 5  . . . . . . . -15.00

Platte Livestock Auction, Platte, SD

DAVID MASON Cell: (605) 680-0780
pvfcharolais78@gmail.com

www.pvfcharolais.com

PVF RIDGE 7142
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the outbreak? I would love to give a “sil-
ver bullet” answer, but as a diagnostician, 
I am learning to ask lots of questions? 
Many times, the causes and solutions are 
multifactorial.

Where did these cattle originate? What 
is their vaccination status? Are they fall 
born? Did the calves receive adequate co-
lostrum? When were they vaccinated and 
with which antigens? Are they from BVD 
free herds? Are they comingled?  
Did they experience a “weather event” 
near weaning time? Were they weaned 
prior to shipping? Were they weaned on 
the truck? What is the current feed ration? 
Did they eat out of bale rings? What was 
the feed ration during the weaning phase? 
What percentage of the cattle are treated? 
How many calves required more than  
one treatment?

There are many questions to be asked, 
rather than responding by saying, “Well, 
you should have done this, this, and this.” 
Frankly, often, we just don’t know. I find 
myself saying more often, “I don’t know 
the exact cause or reason this is happening 
to your calves, but I care and we will ex-
plore the problem and work toward finding 
a solution.” 

In this specific pinkeye scenario, we 

We define “pinkeye” as keratoconjunc-
tivitis. Simply stated, there is an infection 
involving the cornea and the surrounding 
tissues causing inflammation. Often this 
begins with an irritation or trauma to the 
cornea, followed by an infection resulting 
from an abrasion in the outer layer of the 
cornea. Subsequently, the eye is tearing, 
and the animal is attempting to keep the 
eye closed because of pain. 

The most common bacteria is a strain 
of Morexella bovis. However, it is not 
uncommon during extremely contagious 
outbreaks, such as the producer’s group 
of calves, to find 3-4 strains of bacteria 
involved in the same eye causing the 
problem. In fact, one or both eyes may  
be affected.

What caused the infection? What can we 
do to prevent it now and in the future? And 
how can we treat the active infection?

A wise, seasoned veterinarian once told 
me early in my career, “Seldom, when 
there is an outbreak of disease or death 
loss in cattle, is there only one cause.” I 
remind myself of this constantly. Produc-
ers come to a veterinarian for answers to 
problems right now. As veterinarians, or 
diagnosticians, we are challenged to look 
for the root of the problem. What initiated 

Searching for a Solution
By Randall Spare, DVM
Reprinted with permission,  
F&R Livestock Resource

A producer 
from another part 
of the state came 
to me with a 
pinkeye problem 
in a set of calves 
destined for Flint 
Hills grazing one 
summer. The 
producer pur-
chased two loads 

of calves, off the video, from reputation 
herds with “all their shots.” In the first 90 
days, 30% of the cattle were treated for 
nonresponsive pinkeye and approximately 
10 percent of the calves were treated for 
respiratory disease. 

Pinkeye is more than a nuisance disease. 
It’s hard to quantify the economic loss 
to the disease. Gain is compromised and 
those that are blind or have blemishes on 
the eyes are not merchantable as breed-
ing stock and therefore, discounted at the 
time of sale. There are several vaccines 
available for use in preventing pinkeye, 
but none are effective all the time.

asked if it was resolving now. After fight-
ing the infections for 60 days, there was 
an indication that it may be diminishing 
in numbers of new infections. Why the 
infection occurred is related to the immune 
status and the potential trauma to the cor-
nea on these calves. 

The diagnostic work done on the calves’ 
eyes looked for the specific bacteria pres-
ent. The lab work indicated that there were 
four strains of bacteria in all of the eyes 
that were swabbed. There were two strains 
of Morexella and two strains of Myco-
plasma in the eyes. Both of these bacteria 
are efficient opportunists. Both strains are 
present in the environment and are looking 
for a breach in the immune status of the 
bovine eye to set up an infection. We 
don’t know which bacteria are the primary 
initiator and which are lurking for a way 
to get into the cornea. The outer covering, 
or epithelium of the cornea, is a protective 
barrier to the eye. The epithelium is the 
first portion of the immune system to pro-
tect the eye. When trauma to the epitheli-
um occurs, bacteria attaches to the stroma 
of the eye and an infection occurs. 

In looking for ways to prevent these 
highly contagious bacterial infections, we 

(continued on page 20)

10th Annual Bull Sale

Bob & Jan Wagner
18025 County Road 128 Nunn, Colorado 80648

wagnercharolais.com (970) 420-2336
bob@wagner-ranch.com

April 12, 2021
At the Ranch and Online

50+ Pasture raised 18-20 month old bulls
Performance with Calving Ease,

 Longevityand Docility
Call, text or email for a catalog

Xenon 6051

                     WB Xenon 9150
WB Xenon 9150 is the first bull to be offered by Wagner

Bauman LLC, and is a Fall born son of Wagner Xenon 6051
 and Wagner WRUP 5042. This young sire is truly a unique
individual.  His balance, quality and phenotype are undeniable

and he features the fleshing ability we strive for in our seed
stock. In addition, Xenon has shown outstanding performance:

964 lb adj WW, 1574 lb adj YW and has EPDs to match.
Xenon was bred at Wagner’s, born and raised at Bauman’s.

He is 13 months old in the picture.
WB Xenon 9150 will be shown in Oklahoma City. We will be

selling 50% interest and full possession in The National
Charolais Sale January 9, 2021.

There will be at least 10 sons of Wagner Xenon 6051 (half
brothers of WB Xenon 9150) in our sale.

Wagner Xenon 6051
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WAGONHAMMERWAGONHAMMER
Ranches

Joe Epperly   — Seedstock Manager | 303-884-3900 | joe@wagonhammer.com
The Jay Wolf Family  — owners | Box 548, Albion, NE 68620 |Office: 402-395-2178

We don’t
 just raise 
bulls. 

We run 1,500 commercial cows, a feedlot 
and sell cattle on a grid. We breed 
and develop cattle to be profitable for 
us, our customers, and the industry. 

That’s Total Performance.

total performance PRODUCTION SALE

march 17,  2021

performance |  carcass quality |  docility |  maternal funCTION
the total performance brand. 
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large brewers do not. That is the definition 
of a niche. You must have one to justify 
the higher prices you charge to cover your 
production costs. Locally Raised by Farm 
Families is your niche.

Keep Start Up Cost Low
Avoid the high overhead of a brick and 

mortar plants. Grandin opinions on the 
feasibility of purchasing portable slaugh-
ter units that are self-contained systems 
capable of processing 8-15 head of cattle 
and 20-40 sheep or pigs per day.

Dealing With Inspection
Getting federal inspectors to staff small-

er units and facilities is a hurdle. When 
meat is sold across state lines, federal 
inspection is mandatory. State inspections 
vary from state to state. Custom-exempt is 
an option but limits the scope and reach of 
your sales.

Could A Cooperative Work?
Should a group of ranchers or live-

stock producers band together to get 
some efficiency of scale, especially 
important to maintain constant and con-
sistent supply to a smaller plant? Three 
challenges exist from her experiences 
when she designed plants for this type of 

business structure. First, disagreements 
between producer board members on 
how the operation should be run. Sec-
ond, one big member of the coop sells 
out their shares and the cooperative gets 
taken over by a bigger company. Thirdly 
and most importantly, having a sufficient 
supply of product to meet demand. If 

your brand is “grass fed”, it ALL must 
be grass fed. It is always better to be a 
small, honest business. This sets you 
apart from the Anheuser-Busch InBevs 
of the meat packing industry.

Find Grandin’s article in its entirety at 
Forbes.com.

Temple Grandin Offers Livestock Farmers an Alternative Business Model
By Mike Estadt, OSU Extension Educator, 
Picakway County
Reprinted with permission from the Ohio 
BEEF Cattle Letter

Temple Grandin, professor at Colorado 
State University and world renowned 
animal welfare specialist and contributor 
to Forbes Magazine, recently authored 
an article “Alternative Business Models 
That Farmers Should Consider.”

In that article, she suggests that first 
and foremost, small processing plants 
will never—let me repeat that—never 
compete with the large plants on cost 
efficiency. But, a series of smaller plants 
will be less susceptible to the disruptions 
that happened in the spring of 2020. 
Grandin offers the following points  
that have been synthesized into a  
few sentences.

Use the Craft Beer Industry as A 
Model: Go Niche

During the restrictions placed upon 
restaurants and bars, craft brewers in-
novated and moved their dining outside 
so they could still sell their draft beers. 
More importantly, craft brewers have been 
able to coexist with the Anheuser-Busch 
InBevs because they offer beers that the 

Breiner Presented  
Service to Industry Award

The Beef Reproduction Leader-
ship Team presented Clay Breiner the 
Service to Industry Award during the 
Virtual Applied Reproductive Strategies 
in Beef Cattle Symposium. This award 
recognizes outstanding contributions by 
veterinarians working in the artificial 
insemination (AI) industry toward the 
application or increased use of AI  
and estrous synchronization by  
beef producers. 

Breiner, a veterinarian and owner of 
Cross Country Genetics, Westmoreland, 
Kansas, provides reproductive man-
agement services including AI, estrous 
synchronization and embryo transfer for 
clients in Kansas, Missouri, Nebraska 
and Oklahoma. 

“I have nominated Dr. Breiner be-
cause of the level of expertise he brings 
to the cattle industry related to identi-
fying animals for specific breeding sea-
sons, preparing these animals to achieve 
maximum success from the breeding 
season, and selecting the appropriate 
synchronization program to assist in this 
success,” says Dr. Kirk Gray, a veteri-
narian with Cross  
Country Genetics.

Client Dayna Alexander of Sawyer 
Creek Ranch, Rogersville, Missouri, 
says, “Dr. Breiner does a great job of 
laying the groundwork and clearly 
explaining goals when using AI and 
estrous synchronization to his clients. 
He will take the time to explain in detail 
the reason we use AI and estrous syn-
chronization, and the situations where 
producers can benefit from it. He is very 
effective at organizing schedules with 
multiple producers to ensure quality em-
bryos are being transferred to correctly 
synchronized recipients.”

Dr. Breiner not only believes in 
educating his clients to improve their 
success, but often meets with Kansas 
State University veterinary students to 
help them learn about embryo transfer 

and share his passion for the industry. 
He has also engaged in research trials to 
explore ways to improve the efficiency 
of estrous synchronization.

Registration for the three part event 
exceeded 3,000 individuals and rep-
resented 31 counties with even more 
watching the Facebook Live video. The 
Beef Reproduction Task Force, together 
with the national Beef Reproduction 
Leadership Team, work to promote wid-
er adoption of reproductive technologies 
among cow-calf producers; educate 
cow-calf producers in management con-
siderations that will increase the like-
lihood of successful AI breeding; and 
educate producers in marketing options 
to capture benefits that result from use 
of improved reproductive technologies.

Clay Breiner, DVM, Westmoreland, Kansas

Real world production. Bulls developed in the Ozarks on fescue. 

Clilfford Mitchell
(405) 246-6324
ccmosu@msn.com

SALE MANAGER:SALE MANAGER:

28th A N N U A L

Saturday, March 6, 2021  1 p.m. • PF Sale Facility, On the Farm • Mtn. Grove, Mo.

Steve & Sandy Peterson
Jeremiah, Andrew & Joey 

8767 Outer Road • Mtn. Grove, MO 65711  
(417) 926-5336 • (417) 259-1493

Peterson
 Farms
  Charolais

Registered Charolais Breeders

View Catalog Online at:
www.charolaisusa.com

• Select from Sire Groups
• Delivery to adjoining states
• Complete Perfomance Data
• Guaranteed Trich and BVD Free

65 Bulls Sell
Including the Peterson Red Hots — Charolais x Red Angus Composites

Hard Working Bulls Built For The Commercial Industry

Guest Consignor —
Luke & Victoria Peterson

(417) 259-0036
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Sunday, 
March 14, 2021

1:00 PM DST
At the Ranch, 25 Miles NW of Watertown, SD

Mike & Ryan Bergh Families
44115 155th St

Florence, SD  57235

Mike: 605-758-2456 
Ryan: 605-758-2470 
rbmlive@itctel.com

www.rbmlivestock.comwww.rbmlivestock.com

Annual Production Sale

Volume bull discounts • 150 miles free delivery
Ultrasound data • Semen tested • Feed’em free til May 1

Selling-Selling- 7070
Yearling Bulls 

Charolais & Angus

100100
Commercial
Open Heifers

55
Reg. Angus Bred 

Heifers

ACE-ORR Lock N Load 243P M836295 • Sons Sell! RBM Fargo Y111 EM809088 •Sons Sell!

RBM Rave 18854350 • Sons Sell! Casino Bomber N33 18658677 •  Sons Sell!
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Searching for a Solution
(continued from page 16)

must ask what violated the immune system 
to permit bacteria to attach itself to the 
cornea. Considerations of possible initi-
ators are trauma to the eye by hay, dust, 
persistently infected BVD, mineral imbal-
ance or IBR infection in the eye. Flies are 
also transmitters of these bacteria. Each 
initiator can play a part in the cause of a 
pinkeye outbreak. Pinkeye is a multifac-
torial disease and to address the core issue 
of prevention we must analyze all possible 
violations in immunity. 

Several vaccines are available; however, 
the effectiveness is inconsistent at best. 
There are autogenous vaccines designed by 
culturing the bacteria on a particular ranch 
or location and using specific organisms to 
make a vaccine for that specific strain and 
location. A good thought in theory, yet the 
results are less than satisfactory. 

I believe it is more important to search 
for solutions to prevent pinkeye without 
vaccine, by examining how the infection 
occurs. This isn’t the easy way and takes 
time to help producers understand how 
immunity of a calf normally protects from 
disease. Understanding the normal process 
of this disease syndrome will help create a 
path of health and also prevent outbreaks 
in future seasons.

By Randall Spare, DVM
Reprinted with permission,  
F&R Livestock Resource

The fall herd work for us at Ashland 
Veterinary Center is coming to a close. 
As the calendar turns to 2021, one might 
think the next task on our minds is 
calving season, then evaluating bulls for 
the upcoming breeding season. Yes, this 
is true. However, now is when we gather 
data from the fall work of pregnancy 
evaluation and assessing body condition. 
These two data points are heavily cor-
related. The nutritional status of the cow 
herd the next few months through calving 
will affect your 2021 pregnancy rate and 
breeding distribution.

We are often asked, “How is the 
pregnancy rate this fall?” Or, “How are 
heifers breeding?” Many producers want 
to know how they compare with others, or 
what they can expect when their herds are 
palpated. In other words, the real question 
being asked is, what is the chance I will 
have an acceptable percent of cows bred 
in the breeding season? The question I 
then ask myself is, “Why do we leave so 
much to chance when it comes to concep-
tion and reproduction?” Reproduction is 

a lowly heritable trait compared to other 
traits such as gain, marbling, ribeye area 
or even temperament within beef cattle. 
Another way to state this is that manage-
ment, such as feeding and health, have 
a much greater effect on fertility in the 
cowherd than heritability.

Data collected at the time of palpating 
indicates the number one factor that 
affects pregnancy rate is the body condi-
tion score (BCS) of the cows. Many of 
the herds we serve utilize similar health 
management 
systems. In our 
practice setting, 
BVD status 
continues to be 
the cornerstone 
of health man-
agement. BVD 
is controlled 
through testing, 
biosecurity and 
vaccination 
using industry 
standards. As 
BVD is con-
trolled, the vaccination tools are much 
more effective in mitigating other dis-
ease pressures. 

 Age of a group, or individuals within 
a herd, is also a confounding factor. As 
cows age and the teeth wear, fertility 
declines. Or, the very young coming 
three-year-olds are more frequently open. 
Ultimately, even as age varies, those cows 
that have a lower BCS are more likely 
to be open. The range of pregnancy rates 
in cows this fall ranged from 75 percent 
up to 98 percent for a 60-day breeding 
season. Those with the highest pregnancy 
rates had a body condition score of 5.5 or 
greater. The herd with the lowest pregnan-
cy rate of 75 percent, had an average BCS 
of 4. This suggests that as BCS scores go 
up, so does the pregnancy rate. 

As calving season begins or is on the 
horizon, the most important management 
tool we have is nutrition. Finding the 
nutritional requirements for each stage of 
production is available in many sources. 
These requirements will increase as the 
temperature drops and wet muddy condi-
tions increase. Those cows that start into 
winter with a BCS of 5 or greater have 
more margin when the temperature drops 
and the wind and weather stress increases. 
The University of Nebraska reports the 
lower critical temperature (LCT) of cattle 
occurs when the temperature falls below 
a threshold and the cow needs use energy 
to maintain body temperature. Therefore, 
body condition becomes a risk manage-

ment tool. A thin cow, with a BCS of 4 has 
a higher LCT than a cow in BCS of 5. A 
BCS of 4 has a LCT of 27 degrees com-
pared to a cow in BCS of 5 with a LCT of 
19 degrees. Cows energy needs increase 
as the temperature goes down. Lactation 
also increase the energy needs of the cow. 
Astute cowmen adjust for adverse weather 
conditions each year, 

Because forage is the major source of 
nutrients for the cowherd, it is important 
to have the forage analyzed each year. 

The variability of some nutrients can be as 
great as 50 percent from year to year. This 
analysis will allow the supplement pro-
gram to be tailored to the forage nutrient 
content and the environment. 

During those times of the year when 
there is increased moisture, wind and 
decreased temperature, it is virtually 
impossible to feed enough high-quality 
forage and supplement to maintain or gain 
BCS. When the nutritional margin has 
been created by maintaining a BCS of 5 
or greater by the beginning of the third 
trimester, a cow will more likely be able 
to maintain that condition to the beginning 
of the breeding season. An astute manager 
will not risk an unacceptable conception 
rate during breeding season. He or she 
will make certain the nutritional manage-
ment and supplementation is accurate and 
scientific to meet the cows dietary needs 
throughout the year. 

Often, we learn from past experiences. 
We remember the extended cold, wet and 
harsh winter that affected much of the 
upper Midwest in 2019. We fielded more 
calls about weak and stillborn calves. 
Many of these conversations began with, 
“Doc what shot can I give my cows to 
stop them from having premature or weak 
calves? I have been feeding them just like 
last year.” 

Poor conception cannot be solved with 
a “shot.” The first response to resolving 
pregnancy wastage is to analyze the  
feeding program.

We Don’t Have a Shot for That

Your Bull Source Way Out WEST!

ANGUS ALLIANCE
BULL SALE
Friday, February 19 • 1 p.m.  
Ellensburg Western Village
Ellensburg, Washington
Featuring 120 
Registered Angus and 
Charolais Bulls

View/Bid Online:

M6 THE FORCE 511 P ET
Full Brother to Bells & Whistles

Sons Sell!

M6 Fresh Whistle 671 P ET
Great Numbers • Proven Cow Families

Sons Sell!

509-929-2079    www.cliftlivestock.net

Also Selling‑ 
Sons of CCC WC Resource 417 P
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DOLLDOLL
Charolais & Simmental GeneticsCharolais & Simmental Genetics

3991 36th Street 
New Salem, ND 58563 
dollfarm@westriv.com
dollboyz@westriv.com

Directions: 
West of Bismarck, ND. 
Take I-94 to exit 134.
Go 2 miles north 1 mile west.

41st  Annual 
Production Sale

Tuesday  March 2, 2021 1:30 p.m. Kist Livestock, Mandan, ND
Auctioneer:  Lynn Weishaar

Raising Charolais since 1958 and Simmentals since 1968.  
A special thank you to all our present and new customers.

Selling Top Genetics in Both Breeds
100 Spring Charolais Bulls   Avg. AWW: 815 lbs.       
60 Spring Simmental Bulls  Avg. AWW: 820 lbs.
5 Open Charolais & Simmental Heifers           

DollDoll  
Charolais RanchCharolais Ranch

Raising top Charolais since 1958.

Charles and Pamela Doll 701-843-8673 
Harlan and Jodie Doll 701-843-8771
David and Donna Doll 701-843-7947

Visitors Always Welcome.
www.dollranch.net

DCR Mr Hardball H463   M945172
BD: 3/20/20   BW: 93   AWW:914   Sire: LT Ransom 8644   
Dam: DCR Ms Taylor Made D507 
EPDs: BW: 2.6 WW: 46 YW: 88 MLK: 13 MTL: 36 
TSI: 232 TOP: 3% 

DCR Mr Huntsman H27  M945165
BD: 2/3/20  BW: 80  AWW: 851  Sire: LT Affinity 
6221   Dam: DCR Ms Silver Gun F513 
EPDs: BW: -0.8  WW: 40  YW: 77  MLK: 12   MTL: 32   
TSI: 227 TOP 7% 

DCR Mr Heavy Lunch H72  M945160
BD: 2/10/20  BW: 91  AWW:854   Sire: VPI Free Lunch 
708t  Dam: DCR Ms Silver Gun F44   
EPDs: BW: 1.4 WW: 50 YW: 90 MLK: 4 MTL: 29 
TSI: 233 TOP 3%

DCR Mr High Ridge H145 ET  EM945158
BD: 2/19/20   BW: 94   AWW:894  Sire: PVF Ridge 
7142   Dam: DCR Ms Bandito A144   
EPDs: BW: 0.4 WW: 38 YW: 79 MLK: 12  MTL: 31 
TSI: 224 TOP 9% 

DCR Mr Hand Print H395  QM201987
BD: 3/13/20  BW: 95  AWW:829  Sire: Tri-N Captain 
Morgan 340A
EPDs: BW: 2.8 WW: 38 YW:  76  MLK: 7 MTL: 26 TSI: 
220 TOP: 15%

DCR Mr Hatchback H101  M945168
BD: 2/14/20  BW: 90 AWW: 890    Sire: JWX Exit 902E  
Dam: DCR Ms Outlaw E286
EPDs: BW: 1.6 WW: 35 YW: 68 MLK:  11 MTL: 29 
TSI: 213 TOP 25%  

DCR Mr Homestead H204   M945184
BD: 2/28/20  BW: 95  AWW:854   Sire: Leachman 
Freedom P032E   Dam: DCR Ms Tuff Lady D343 
EPDs: BW: 1.1 WW: 39 YW: 77 MLK: 10 MTL:  29 
TSI: 221 TOP 15%

DCR Mr Heavy Power H236  M945164
BD: 3/3/20  BW: 95  AWW:923  
Sire: WCF Silver Gun 467  Dam: DCR Ms Tuffie C456  
EPDs: BW: 2.1 WW: 55 YW: 96 MLK: 9 MTL: 37 
TSI: 236 TOP: 2% 

Other Sires Include—    TR CAG Carbon Copy 7630ET;             
Renn Free For All 8263; Mctavish Smoking Gun 13F          
CCC Revival 8121P ET; DCR Mr Substance A240; 
DCR Mr Commissioner  C49; DCR Mr Sir Duke E27; MVY  Direct Deposit  22D                 
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If your goal, as a beef producer, is to market a calf 
with wide market acceptance, why not use a registered 
Charolais bull? In a recent analysis of seven years of 
extensive Superior Livestock video auction marketing data 
including more than two million head of cattle, Charolais-
sired steer calves outsold all other English-Continental 
breed cross steers by $3.73 per hundred weight.1 

Use genetic verification through CharAdvantage  
to earn more premiums.

AMERICAN-INTERNATIONAL CHAROLAIS ASSOCIATION
816.464.5977 • Fax: 816.464.5759

www.CHAROLAISUSA.com
© American-International Charolais Association 2021

Why?
n Market demand 
n Predictability
n Increased weaning  

& yearling weights
n Easy calving
n More live calves
n Adaptability
n Value of Charolais-cross females

1Esther Dorice McCabe. 2018. Kansas State University.  
Dept. of Animal Sciences and Industry, College of Agriculture.  
“Breed trends and effect of breed on sale price of lots of beef calves marketed via video auction”.

Use a Registered Use a Registered 
Charolais Bull?Charolais Bull?

Why Not

AICA 10x10.75 bw (WN)-Charolais Edge.indd   1AICA 10x10.75 bw (WN)-Charolais Edge.indd   1 12/21/20   11:23 AM12/21/20   11:23 AM
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NO FEET TRIMMING 
 ◼    

Bulls must pass a complete BSE by 14-15 months 
of age or they are eliminated from our  
genetic pool. No late fertility accepted  

and most pass by 11-13 months. 
◼     

Yearling heifers NEVER synchronized with  
puberty enhancing drugs. If they are slow to  

develop reproductively, they won’t  
repopulate here. 

◼     
We understand environments. From California to 

Montana; Virginia to the deep South of  
Florida; and into West Texas!  

◼     
Bulls are NEVER fattened. Ultrasound CUP  

data generally averages .11 to .15 BF  
at 12-13 months! 

◼     
3-Year guarantee on feet and semen.  

First in the WORLD, since 2010. 

For More Information, Contact Fink Beef Genetics at: 
15523 Tuttle Creek, Randolph, Kansas 66554 

Email: finkbull1@twinvalley.net  Website: finkbeefgenetics.com           
Galen Fink: 785-532-9936                Lori Fink: 785-532-8171             Megan Larson: 785-410-5559 

Commercial Services Representatives:  Barrett Broadie: 620-635-6128           Gene Barrett: 785-224-8509 


